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“Developing a Recruiting Brochure for 
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(Dietel, J. Edwin), p. 32, January/February 
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S.), p. 42, November/December 1989. 
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“Managing the Law Firm—Is Democracy 
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“Six Case Studies in Partner Compensation 
Methods” (Altman, Mary Ann), p. 22, 
March 1989. 


“The Successful Retreat” (Clay, Thomas S.; 
DiLucchio, Daniel J., Jr.), p. 44, September 
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Why Partnerships Fail” (Tolman, Jeffrey L.), 
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6. Management Methods 
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“Developing a Policy Manual” (Dietel, J. 
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“Discharging Law Firm Partners” 
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“Dividing Up the Lawyer’s Desk—Deciding 
What to Automate” (Perritt, Henry J., 
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S.), p. 42, November/December 1989. 
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“Managing the Law Firm—Is Democracy 
Obsolete?” (Bradlow, David A.; Silverman, 
Murray), p. 28, July/August 1989. 
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(Beck-Dudley, Caryn L.; Buller, Paul F.), p. 
37, July/August 1989. 
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Methods” (Altman, Mary Ann), p. 22, 
March 1989. 
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(Freedman, Jeffrey C.), p. 37, October 1989. 
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a. Hardware 

“Choosing the Right Tool for the Job” 
(Allison, Burgess), p. 24, July/August 1989. 

“Desktop Publishing: Toy or Tool?” (Powell, 
Tim), p. 22, July/August 1989. 

“Desktop Publishing: Uses in the Law 
Office” (Schaal, Ernest A.), p. 18, July/ 
August 1989. 

“Dividing Up the Lawyer’s Desk—Deciding 
What to Automate” (Perritt, Henry J., 
Jr.), p. 37, September 1989. 

“The Laserdisk Lawyer” (Chester, Simon), p. 
28, November/December 1989. 
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“Choosing the Right Tool for the Job” 
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28, November/December 1989. 


“Managing Documents in Complex 
Litigation— Using Personal Computers” 
(Wallwork, Nicholas J.), p. 52, November/ 
December 1989. 


“Toward Value Billing—An Artificial 
Intelligence Approach” (Smith, G. Wynn, 
Jr.), p. 22, November/December 1989. 


“Trials and No Tribulations: Litigation 
Support Is for Everyone” (Sommers, 
Frank F.), p. 36, November/December 
1989. 
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“Alternative Billing Methods: A Status 
Report from the Task Force” (Reed, 
Richard C.), p. 18, September 1989. 


“The Attorney as Servant-Leader” (Stubbs, 
Irving R.), p. 46, September 1989. 


“The Practice of Law: The Next 50 Years” 
(Raridon, Susan), p. 30, April 1989. 


“Selling Yourself as a Speaker: Selecting and 
Attracting Speaking Opportunities” (Buck, 
Gurdon H.), p. 28, January/February 1989. 

“Starting a Speaker’s Bureau” (Zibron, 
Nancy A.), p. 49, November/December 
1989. 


“The Successful Retreat” (Clay, Thomas S.; 
DiLucchio, Daniel J., Jr.), p. 44, September 
1989. 


“Toward Value Billing—An Artificial 
Intelligence Approach” (Smith, G. Wynn, 
Jr.), p. 22, November/December 1989. 


10. Delivery Services & 
Electronic Mail 


“FAX: On the Right Track” (Jordahl, 
Gregory), p. 49, May/June 1989. 


“Voice Messaging: A New Frontier for 
Lawyers” (Jacobs, Gordon L.), p. 45, April 
1989. 


E. Solo Spotlight 


“Building Your Practice: Personal Practice 
Development” (Rolston, Berne), p. 27, 
May/June 1989. 


“Legal Assistants: Even a Small Office Can 
Use Them” (Simpson, Lyle L.), p. 20, April 
1989. 

“Marketing: Who’s Doing It? Does It Pay?” 
(Beck-Dudley, Caryn L.; Buller, Paul F.), p. 
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“Successfully Marketing the Small Firm” 
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“Reader’s Comments,” p. 4, July/August 
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